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importance, actual and potential, of acquiring those assets, if they
could be purchased at a reasonable price. He also foresaw that, if
the possibilities of creating long-distance telegraph services to all
parts of the world from America were to be fully exploited, it
would be essential either to come to a satisfactory arrangement for
the reception and distribution of wireless messages in America
with one of the existing cable companies, or tu set up the nectary
machinery in competition with them. In pursuance of tliis project
he decided to approach the powerful Western Union Telegraph
and Cable Company, but it was obvious to him that before he
could be in a position to put forward any acceptable offer the
Marconi organization in the United States would require to be
substantially strengthened. The capital of the American Marconi
Company at that time was only one million six hundred thousand
dollars, divided into sixty-four thousand shares of the value of
twenty-five dollars each. As a preliminary to opening negotia-
tions with the Cable Company, a meeting of the directors of the
American Marconi Company was therefore called, at which Mr.
Godfrey Isaacs expounded his scheme involving the increase of
the company's capital to ten million dollars, of which one million
four hundred thousand would be required to buy up the assets of
the United Wireless Company, making with the issued capital
a total of three million dollars, while the balance of seven million
dollars was to be utilized in carrying out the work necessary for the
proper expansion of the Marconi System's operations in America.

The scheme included the division of each existing 25-dollar
share into five shares of 5 dollars each, and the offer, made
obligatory by the laws of the State of New Jersey, in which the
company was registered, to the existing shareholders of five
additional shares of 5 dollars each for each 5-dollar share held.
Thus every original shareholder of one 23-dollar share would
obtain in the ordinary course five 5-dollar shares in conversion of
his own 25-dollar share, together with the right to apply for twenty
five further shares of 5 dollars each.

The American Marconi directors were impressed by the com-
prehensive character of the proposal, but somewhat taken aback
by its magnitude and highly dubious of its success. They pointed
out that the company had never paid a dividend, that its shares
stood at a heavy discount, that they were held in small parcels by
something like four thousand separate shareholders scattered all
over the United States, many of whom would never even get to
hear of the new offer, and that, even if they heard of it, they would
be little inclined to take advantage of it. The board accordingly
refused to agree to the proposed increase in capital unless Commen-